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Canola: Short 

History, Bright 

Future
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Goals:

- Oilseed markets

- Where we’ve come from

- Future of oilseeds

- Market signals

- Basis

- Futures
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Mercantile, Feb. ‘12

Thoughts on soybeans:

• Currently $10.24/bu on January futures

• Support at ~ $9.10/bu

• Resistance at ~ $10.60/bu

• Potential turnaround from 2013 to 2014

• Tight US ending stocks  ample ending stocks

• China’s enormous appetite continues

• 2015 US acreage

• South American production

• Issues getting crop in the ground

• Infrastructure issues
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Canola
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History of Canola

 1974 – first canola variety, Tower, released

 1975 – first canola crushing plant established in Canada

 1978 – “canola” is trademarked by the Western Canadian Oilseed Crushers 

Association (now Canadian Oilseed Processors Association) to differentiate from 

rapeseed

 1979 – more than 8.4 mil ac get seeded to canola. Japanese imports exceed 1 mmt 

for the first time

 1985 – canola receives Generally Recognized as Safe (GRAS) status in the US

 1989 – Puritan canola oil received American Health Foundation’s Health Product of 

the Year award and the American College of Nutrition’s first ever Product Acceptance 

Award

 1995 – first herbicide tolerant canola variety is released

 2002 – industry sets new annual production target of 7 mmt by 2007

 2004 – first high stability canola oil introduced

 2006 – USDA authorizes a qualified health claim for canola oil based on high % of 

unsaturated fats

 2007 – industry sets new annual production target of 15 mmt by 2015

 2011 – Canadian canola production sets new record of 14 mmt

 2013 – the 2007 goal of 15 mmt by 2015 is exceeded, two years early

 2014 – industry launches new target of 52 bu/ac by 2025

Canola Council, Dec ‘14
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US Production

2012/13 2013/14 2014/15

Area Seeded 1,765,000 1,348,000 1,711,500

Area Harvested 1,729,000 1,264,500 1,554,200

Yield (bu/ac) 28.4 34.97 32.5

All numbers in mt

Carry In 70,000 81,000 124,000

Production 1,100,000 1,002,670 1,143,470

Imports 394,000 933,000 900,000

Total Supply 1,551,000 2,018,000 2,169,000

Exports 177,000 158,000 157,000

Crush 1,266,000 1,701,000 1,816,000

Total Use 1,293,000 1,736,000 1,853,000

Carry Out 81,000 124,000 159,000

Stocks to Use Ratio 6% 7% 8.5%

USDA, Dec ‘14
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Mercantile, Feb. ‘12

Currency risk:

• Only crop where US farmers face currency risk on

• Devaluation of Cdn$ negatively impacting canola returns 

to US farmers

• Currency can be managed
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Mercantile, Feb. ‘12

Currency risk:

• Only crop where US farmers face currency risk on

• Devaluation of Cdn$ negatively impacting canola returns 

to US farmers

• Currency can be managed

Currency Risk:

$640/mt canola futures ($14.51/bu)

1.00 (par) Cdn$

$640/mt US$ ($14.51/bu)

$441/mt canola futures ($10/bu)

0.86 Cdn$

$378.40/mt US$ ($8.58/bu)
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Mercantile, Feb. ‘12

Thoughts on canola:

• Currently $441/mt on January futures

• Support at ~ $390/mt

• Resistance at ~ $450/mt

• Final Canadian production

• Brutal 2012  record 2013  poor 2014

• Average crop, big demand

• 2013-14 vs. 2014 -15 carryout

• Logistics, logistics, logistics

• Basis likely to stay strong all year

• Big global demand but need to get to export
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Basis & What it 

Means



What is Basis?

• Difference between the futures price and the cash price

• Indicator of demand from a particular buyer

• cost of freight

• elevation

• cleaning

• storage/interest risk

• local S&D situation

• Is a grain buyer’s only way to make their bid better than their 

competitor
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Using Basis to Your Advantage

• Plain and simple:

• Wide basis  DON’T SELL (company doesn’t want it)

• Narrow basis  SELL (company has demand)

• Don’t just look at spot basis, compare months throughout the 

crop year

• Timing is everything

• Many farms enter basis contracts at the wrong time or for 

the wrong reason

• Rolling game...

• Might choose basis first, might go futures first and wait on 

basis

• Many opportunities, need to know which is right for you
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